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What makes a successful entrepreneur? 

I think resiliency is important, a willingness to accept risk and ambiguity are important, I think you have to be willing to except the fact that you are gonna (going to) have a lot of ideas and that only some of them will be good, you can’t get too precious about your ideas, another good idea will come along if the one you thought of isn’t great.  At the end of the day, I think an entrepreneur is nothing more than somebody who wakes up one morning and decides I’m going to do something about it. 

An important part of that is often getting access to money, to give that idea some legs.

Capital just means you have the cash to carry the business idea forward. I know of any number of instances where somebody had a good idea, they took it as far as they could under their own resources, which was not necessarily very far. But part of being a successful entrepreneur is starting by immediately talking to customers and prospective customers and in some instances it is the customers themselves who helped fund the idea. 

The art of being an entrepreneur is remembering you are always selling. You are selling to customers, you’re selling to partners, you’re trying to get them to believe that your business will succeed. 

Some people give the advice never give up. I don’t give that advice because it depends who’s saying “no”. If somebody comes to me and says, I have talked to prospective customers and this is what they say, this is the problem they have, this is how I can solve it, this is how I’m going to pay for it. If they can prove that customers and prospective customers want what it is I’m in a position to deliver, then I would say “Don’t give up”. BUT if you come to me and say the customers don’t get it, nobody gets it, then I become much more sceptical and think perhaps you should question our idea. As for everyone else, ignore them. 
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